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First dates… 
 

Some go well. Some don’t. 
 

But none would go well if you 

brought slides, and said ‘These 

summarise my life so far, and what I 
think’s going on in your world.’ 
 

She’d probably tell you she was going 

to the restroom, but then not return! 
 

Business chats are like first dates. 

In that you want both of you 

contributing and enjoying it. So, 

creating irrelevant slides they 

didn’t ask for – well, that’s a bad 

idea. 

 

Instead, prep these four things: 

 

1. The DO – what you want the 

other person/you to DO after 

your chat 

2. Your opening – a great start, 

and your chat should go well. 

But start badly, and you might 

not recover 

3. Questions to ask – prep 

questions you’ll ask them. This 

ensures they speak (whereas 

preparing slides might mean 

only you do) 

4. Remove DREADs – for the 

things you’re dreading them 

saying, prepare in advance 

how you’ll respond when they 

say them 

 

In fifth place, maybe – just maybe 

– write some slides.  

 

Me? I rarely do slides. Because 

these Top Four always lead to a 

good conversation. 

 

Anyway, must dash – she’ll be 

returning from the restroom any 

day now... 

 

 

 

 
Action Point 

For your next conversation, prep 

these Top Four before you start. 

And leave those lovely slides in 

your bag. You can always get 

them later if you want to. 

 

© Copyright, Andy Bounds 
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Are you following me on twitter? 

 

To receive my weekly tips on how 

to communicate more effectively, 

click here 

 

Short of time? Here are my Quick 

Wins 

 

Co-ordinates 
E-mail: andy@andybounds.com 
Web: www.andybounds.com/tips 

 

 

  

Andy Bounds 
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  Important Notice 

© Copyright 2018, Bizezia Limited, All 

Rights Reserved 
 

This article appeared in Better Business 

Focus, published by Bizezia Limited (“the 

publisher”). It is protected by copyright law 

and reproduction in whole or in part 

without the publisher’s written permission 

is strictly prohibited. The publisher may be 

contacted at info@bizezia.com (+44 

(0)1444 884220). (Some images in this 

article are taken from Creative Commons 

– such images may be subject to copyright. 

Creative Commons is a non-profit 

organisation that enables the sharing and 

use of creativity and knowledge through 

free legal tools). 

 

The article is published without 

responsibility by the publisher or any 

contributing author for any loss howsoever 

occurring as a consequence of any action 

which you take, or action which you 

choose not to take, as a result of this 

article or any view expressed herein.  

 

Whilst it is believed that the information 

contained in this publication is correct at 

the time of publication, it is not a 

substitute for obtaining specific 

professional advice and no representation 

or warranty, expressed or implied, is made 

as to its accuracy or completeness. Any 

hyperlinks in the article were correct at 

the time this article was published but may 

have changed since then. Likewise, later 

technology may supersede any which are 

specified in the article. 

  

The information is relevant primarily within 

the United Kingdom but may have 

application in other locations. 

 

These disclaimers and exclusions are 

governed by and construed in accordance 

with English Law. 
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