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Mike Robson 

These 6 issues hold many businesses back – do 

any apply to you?          
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In candid conversations, using 
their own terminology, business 

owners raise the following 6 

issues with Azure regularly.  
 

If none of them apply to you, read 

no further: 

  
1) We feel we are not doing as 

well as we should be - what do 

we change? 

  
2) Running my business is harder 

than it should be - why? 

  
3) Our management lacks the full 

range of Business Skills 

  
4) It is a good time to acquire 

another business - How should 

we go about it? 

  
5) We have planned our future - 

but could the plan be more robust 

or more exciting? 

  
6) How can I sell my business for 

real value? 

  
If, on the other hand, you 

recognise one or more of the 

above, follow one of the following 

links: 
Issues Azure solves 

Accessing appropriate board level 

skills and experience 

Why work with Azure Partners 

 

About Azure Partners: 
Azure Partners work alongside 

the Boards of progressive 

companies from their earliest 

stages through growth and 

maturity to preparation for sale 

or flotation. Azure has the skills, 

the commercial experience and 

the necessary knowledge to 

significantly enhance the value of 

your business. In 2014, their 5 

most engaged clients increased 

their turnover by 13% on average 

and their profits by 82% on 

average. 

 


