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Fritz Kreisler, the famous violinist, 

once had a fan approach him, who 

said:  “I’d give my whole life to 

play as beautifully as you just did” 

His reply: “I did” 
 

And, this lifetime’s practice didn’t 

involve him just reading the Theory of 

Music every day.  He played the 

violin.  A lot. 

 

It’s the same with Lewis Hamilton.  

He’s practised driving a lot. He’s spent 

thousands of hours sitting behind the 

wheel. Let’s face it: he hasn’t just been 

reading the Highway Code for years.  

So, when you’re talking with others and 

want to say the right thing, remember 

the two rules: 

1. Practise… 

2. …saying it 

 

In other words, practise saying things 

out loud. Don’t just read them in your 

head and assume it will come out of 

your mouth right when it matters. 

 

And the most important things to 

practise like this? 

 

Your most critical communications/ 

bits of communications.  

 

Obvious, yes? We all know we should 

practise our critical communications.  

 

But what do I mean by ‘bits’?  Well, 

here are some bits I’d advise you 

practise. Out loud. A lot: 

 Your opening sentence of a 

presentation.  A great start builds 

your audience’s – and your – 

confidence it’s going to be a great 

use of time 

 Your opening sentence of the 

meeting.  This sets the tone for 

the whole thing.  Which meeting 

you would you rather attend?  

One starting “welcome to the 

meeting.  Let me read out the ten 

point agenda to you” or “welcome 

to the meeting.  The reason we’re 

here is because – afterwards – we 

need to be able to do X, Y and Z.  

And as soon as we can, we’ll 

finish” 

 In fact, your opening sentence of 

everything.  As you know, first 

impressions impact everything.  So 

yours might as well be good. 

 Your Elevator Pitch, so you 

quickly impress everyone you 

meet 

 Power Questions, so you get the 

other person talking about the 

topics you’re most interested in 

 Answers to your Dread Sentences 

– as I discussed in last week’s Tip, 

prepare and practise how to 

respond to the things you dread 

hearing others say. That way, you 

don’t dread them anymore.  

 

You’ll no doubt be familiar with the 

famous quote from George Orwell’s 

Animal Farm – “all animals are equal, 

but some animals are more equal than 

others.” 

 

It’s the same with communication – all 

sentences are equal, but some 

sentences are more equal than others. 

These ‘more equal’ sentences are 

your start, your responses to 

challenges and questions, your ability 

to get them talking, your coverage of 

contentious topics, how you remove 

their concerns…  

 

Wouldn’t it be great if, after your next 

presentations, a colleague said to you: 

   “I’d give up a whole hour of my 

life to generate the excitement that 

you just did”… 

…to which you replied 

    “I did” 

 

 

 

Action point 

Look at today’s diary. Identify the 

most important bits of your most 

important communications. Practise 

saying them. Out loud. A lot. It’ll make 

a huge difference. 

 

 

And here’s a link to some very useful 

videos about impactful 

communications that I practised a lot. 

 

© Copyright, Andy Bounds 

 

About the Author 
Andy Bounds is an expert at helping 

companies communicate and sell 

better. Author of two best-selling 

books and winner of the title Britain’s 

Sales Trainer of the Year, Andy has 

shared his expertise with some of the 

world’s largest companies, helping 

every one of them have more success. 

Marketing legend Drayton Bird said 

Andy had taught him ‘… more about 

effective communicating than a lady 

who’d taught two American 

Presidents’.  

 

Are you following me on twitter? 

 

To receive my weekly tips on how to 

communicate more effectively, click 

here 

 

Short of time? Click this for my Quick 

Wins 

 

Co-ordinates 
E-mail: andy@andybounds.com 
Web: www.andybounds.com/tips 

 

Andy Bounds 

Tip: talk to yourself (it stops you 

going crazy) 
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Important Notice 
© Copyright 2015, Bizezia Limited, All 

Rights Reserved 

 

This article appeared in Better Business 

Focus, published by Bizezia Limited ("the 

publisher"). It is protected by copyright law 

and reproduction in whole or in part 

without the publisher’s written permission 

is strictly prohibited. The publisher may be 

contacted at info@bizezia.com (+44 

(0)1444 884220). 

 

The article is published without 

responsibility by the publisher or any 

contributing author for any loss howsoever 

occurring as a consequence of any action 

which you take, or action which you 

choose not to take, as a result of this 

article or any view expressed herein.  

 

Whilst it is believed that the information 

contained in this publication is correct at 

the time of publication, it is not a substitute 

for obtaining specific professional advice 

and no representation or warranty, 

expressed or implied, is made as to its 

accuracy or completeness. Any hyperlinks 

in the article were correct at the time this 

article was published but may have changed 

since then. Likewise, later technology may 

supersede any which are specified in the 

article. 

  

The information is relevant primarily within 

the United Kingdom but may have 

application in other locations. 

 

These disclaimers and exclusions are 

governed by and construed in accordance 

with English Law. 
 

Publication issued on 1 December 2015 
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