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The Little Man is the person 

in your life who puts you 

down. 
 

Who tells you that your dream is 

not possible. 

 

Who says that you're not good 

enough. 

 

Who makes you doubt yourself. 

We all have have a Little Man in 

our lives. 

 

And Little Man makes me upset. 

 

Because Little Man is a dream 

killer. 

 

This is important because at the 

beginning stage of your dream you 

don't have all the answers. 

 

You have a vision for what you 

want to accomplish but you don't 

quite know how it's going to work 

out. 

 

That's ok. 

 

Your friends are the people who 

see the holes in your plan and 

help you figure out ways to make 

it stronger. 

 

Little Man will find everything 

wrong with what you're doing and 

hate on your idea. 

 

And because you don't have all 

the answers yet, Little Man makes 

you doubt yourself. 

 

This is often where dreams die. 

 

For that one brief moment you 

thought about becoming more 

than you are right now. 

 

You thought about how your life 

could change for the better. 

 

You thought about the impact you 

could make. 

 

You had the courage to step 

outside your comfort zone. 

 

And then... 

 

BAM! 

 

Little Man puts you back in line. 

 

"You can't do this," he says. 

 

"You don't know what you're 

doing," he says. 

 

"This will never work," he says. 

 

And so you quit. 

 

That one seed of doubt grows like 

a cancer and the next day you go 

back to your ordinary life. 

 

Don't listen to Little Man. 

 

Little Man doesn't know what he's 

talking about. 

 

He's jealous. 

 

He's afraid. 

 

He doesn't want to see the 

people around him become 

successful. 

 

And so instead of doing something 

courageous himself, he spends his 

life putting others down. 

 

Entrepreneurs are gladiators. 

 

Every day we go to fight for our 

business. 

 

We get in the arena while the 

world watches. 

 

We risk embarrassment, failure, 

and criticism to chase our dreams. 

 

Little Man is in the crowd. 

 

He laughs at you. 

 

Jokes at you. 

 

Throws popcorn at you. 

 

But remember that you're the 

gladiator and he's in the audience. 

 

He's nothing compared to you. 

Don't let Little Man get you down. 

 

If you want something, go get it 

and don't let anyone tell you that 

you can't have it. 

 

If you believe in it enough, you'll 

find a way to make it happen. 

 

Believe. 
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Important Notice 
© Copyright 2015, Bizezia Limited, All 

Rights Reserved 

  

This article appeared in Better Business 

Focus, published by Bizezia Limited ("the 

publisher"). It is protected by copyright law 

and reproduction in whole or in part 

without the publisher’s written permission 

is strictly prohibited. The publisher may be 

contacted at info@bizezia.com (+44 

(0)1444 884220). 

 

The article is published without 

responsibility by the publisher or any 

contributing author for any loss howsoever 

occurring as a consequence of any action 

which you take, or action which you 

choose not to take, as a result of this 

article or any view expressed herein.  

 

Whilst it is believed that the information 

contained in this publication is correct at 

the time of publication, it is not a substitute 

for obtaining specific professional advice 

and no representation or warranty, 

expressed or implied, is made as to its 

accuracy or completeness. Any hyperlinks 

in the article were correct at the time this 

article was published but may have changed 

since then. Likewise, later technology may 

supersede any which are specified in the 

article. 

  

The information is relevant primarily within 

the United Kingdom but may have 

application in other locations. 

 

These disclaimers and exclusions are 

governed by and construed in accordance 

with English Law. 
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