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Doubters 
By Evan Carmichael 

Do you have doubters? 
You know, the people in your 

life who tell you all the reasons 

why you're not going to make 

it. 

Why you should quit. 

Why you should do something 
else. 

That you've got a stupid idea. 

I call these people “the #LittleMan”. 

Here's the good news: You're 

not alone. 

Marilyn Monroe was let go from 

her first movie contract because 

the production chief thought she 
was "unattractive." 

Dr. Seuss' first book was rejected 

by 27 publishers before it was 
finally picked up. 

Elvis Presley was fired by the 

Grand Ole Opry manager who 

told him "You ain't going nowhere 

son. You ought to go to drivin' a 
truck." 

#LittleMan can be an 

"expert." 

If you Aunt Beth or your old high 

school friends tell you that you 

should abandon your dream, it 

hurts... but you can always shrug it 

off and tell yourself "they just 

don't know what they're talking 

about." 

But quite often the #LittleMan is 
an expert in your field. 

He "knows" what he's talking 
about. 

He could have years of experience 
and be a big player. 

Only you can kill your dream. 

If you have a dream to do 

something then the only person 

who can get in the way from that 

happening is you. 

What if Marilyn Monroe listened 
to that production chief? 

What if Dr. Seuss listened to 
those 27 publishers? 

What if Elvis Presley listening to 
the Grand Ole Opry manager? 

He'd be driving truck, dreaming of 
a life that could have been. 

It's hard. 

The bigger your dream, the more 

people are going to tell you it's 
not possible. 

The more obstacles you're going 
to have in your way. 

The more you're going to doubt 
yourself. 

It's hard. 

But you have to keep going. 

Otherwise you'll be driving a 

truck instead of living out your 
dream. 

And that's not because of the 
#LittleMan. 

That's on you. 

It's your choice. 

I have a #LittleMan in my life 

When I launched my Believe By 

video series an "expert" in the 

video production business said it 

was too long and it would "never 
work." 

Fast forward 4 months and that 

first video has over 400,000 views 
and is growing every day. 

Now I'm writing a book. 

And top people in the book 
industry don't like my idea. 

But I'm going to make it happen. 

It's my choice, not theirs. 

It's my dream, not theirs. 

If you have a dream go out and 
make it happen. 

Take steps every single day to do 
something to move it forward. 

And don't let anybody hold you 
back. 

Believe. 

 

© Copyright, Evan Carmichael 

 

About the Author 
Evan Carmichael helps 

entrepreneurs. At 19, he built 

then sold a biotech software 

company. At 22 he was a venture 

capitalist helping raise between 

$500,000 and $15 million. He now 

runs EvanCarmichael.com, one of 

the world's most popular websites 

for entrepreneurs. His goal is to 

help 1 billion entrepreneurs. He 

has helped set 2 world records, 

works 20 hours per week, uses a 

stand-up desk, rides a Vespa, 

raises funds for Kiva, and created 

a line of Entrepreneur trading 

cards. He graduated from the 

University of Toronto and enjoys 

salsa dancing, being a DJ, and the 

Toronto Blue Jays. 

 

Co-ordinates 
Mail: 4665 Yonge Street,  

Suite 303, Toronto, 

Ontario, M2N 0B4 

Canada 

Email: evan@evancarmichael.com  

Web: 

http://www.evancarmichael.com/ 

LinkedIn: 

http://ca.linkedin.com/in/evancarmi

chael 



 

 

 

 
 

 

          Better Business Focus  July 2014 

 

 

 

Important Notice 
© Copyright 2015, Bizezia Limited, All 

Rights Reserved 

  

This article appeared in Better Business 

Focus, published by Bizezia Limited ("the 

publisher"). It is protected by copyright law 

and reproduction in whole or in part 

without the publisher’s written permission 

is strictly prohibited. The publisher may be 

contacted at info@bizezia.com (+44 

(0)1444 884220). 
 

The article is published without 

responsibility by the publisher or any 

contributing author for any loss howsoever 

occurring as a consequence of any action 

which you take, or action which you 

choose not to take, as a result of this 

article or any view expressed herein.  
 

Whilst it is believed that the information 

contained in this publication is correct at 

the time of publication, it is not a substitute 

for obtaining specific professional advice 

and no representation or warranty, 

expressed or implied, is made as to its 

accuracy or completeness. Any hyperlinks 

in the article were correct at the time this 

article was published but may have changed 

since then. Likewise, later technology may 

supersede any which are specified in the 

article. 
  

The information is relevant primarily within 

the United Kingdom but may have 

application in other locations. 
 

These disclaimers and exclusions are 

governed by and construed in accordance 

with English Law. 
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