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Different Decembers By John Niland 

 
What is your experience of 

December? In the space of 

just two days, I heard some 
very different "takes" on 

this last month of the year. 
 

Paul is a professional in his early 

forties. For him, December is a 

mad dash to finish assignments 

that must be completed before 

end-of-year. Xmas shopping gets 

delegated to his spouse, pre-Xmas 

social events just add to Paul's 

workload. His focus: getting 

through it all. 

 

For Brian on the other hand, the 

year's work is already done. Brian 

believes that December (and 

January) are winter months where 

it's important to rest, even to 

"doze" a little. His profession 

requires lots of creativity and 

Brian finds that it's impossible to 

be creative all the time. Over the 

years, he has learned that his mind 

is like a field: it has to be rested in 

the winter months if it's going to 

yield a good crop in the year 

ahead. 

 

My own experience of December 

differs from both Paul's and 

Brian's. I love the whole pre-Xmas 

preparation; the tree went up at 

the weekend and now the whole 

apartment smells of fir. The 

planning for 2015 is already done; 

which means I can now enjoy the 

socialising that goes with the end 

of the year. It's a great chance to 

reconnect with family and friends. 

 

The more I think about it, I'm 

convinced that whatever our 

experience of mid-winter, we are 

surely the author of that 

experience. Yes, the season and 

the marketplace plays its role but, 

consciously or unconsciously, we 

choose the extent of their 

influence. I know of one business-

owner who, though working 

frantically through the rest of the 

year, always takes a total break 

around Xmas and New Year. His 

rationale was "It's the one time of 

year when I'm missing nothing, as 

any of my real buyers will be on 

holiday, too". 

 

Paul would probably not agree. 

He too is choosing his experience 

of Xmas, though he would refer 

to his marketplace as the "cause", 

just as Brian is referring to the 

season and I am referring to 

opportunities to reconnect with 

people. In our own way, each of 

are choosing our experience of 

December, just as we will choose 

our experience of the year ahead. 

 

© Copyright, John Niland 

 

About the Author 
John Niland is best-known as a 
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higher value work and creating 
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energising people: boosting 
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Since 2000, John has been 

coaching others to achieve 
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for supporting professionals “who 
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value work via better 

conversations with clients and 

colleagues”. 

 

In parallel, John is one of the co-
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100 Tips to Find Time.  
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© Copyright 2015, Bizezia Limited, All 

Rights Reserved 

  

This article appeared in Better Business 

Focus, published by Bizezia Limited ("the 

publisher"). It is protected by copyright law 

and reproduction in whole or in part 

without the publisher’s written permission 

is strictly prohibited. The publisher may be 

contacted at info@bizezia.com  (+44 

(0)1444 884220). 
 

The article is published without 

responsibility by the publisher or any 

contributing author for any loss howsoever 

occurring as a consequence of any action 

which you take, or action which you 

choose not to take, as a result of this article 

or any view expressed herein.  
 

Whilst it is believed that the information 

contained in this publication is correct at 

the time of publication, it is not a substitute 

for obtaining specific professional advice 

and no representation or warranty, 

expressed or implied, is made as to its 

accuracy or completeness. Any hyperlinks 

in the article were correct at the time this 

article was published but may have changed 

since then. Likewise, later technology may 

supersede any which are specified in the 

article. 
  

The information is relevant primarily within 

the United Kingdom but may have 

application in other locations. 
 

These disclaimers and exclusions are 

governed by and construed in accordance 

with English Law. 
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